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BSE Code 500411 

NSE Code THERMAX 

Reuters Ticker THMX.BO 

Bloomberg Ticker  TMX IN 

 

Shareholding Pattern (%) 

 Mar-2018 Dec-2017 Sep-2017 

Promoters 61.98 61.98 61.98 

Institutions 26.28 25.98 25.51 

Non-institutions 11.74 12.03 12.51 

Market cap (INR Cr.) 11547.20 

Outstanding Shares (Cr.) 11.20 

Face Value (INR)  2.00 

Dividend Yield(%) 0.57 

TTM P/E (x) 53.65 

Industry P/E (x) 24.37 

Debt/Equity 0.03 

Beta vs. Nifty   0.81 

52 Week High/ Low (INR) 1375/835.05 

Avg. Daily Vol. (NSE)/1 yr. 53279 

Stock Scan 

Company Overview  

Thermax Limited provides a range of engineering solutions to the Energy, 
Cement, Oil & Gas, Chemical, Metal and Environment Sectors. The Company 
has ventured into the international market by setting up new facilities in India 
and Indonesia to de-risk the business from a subdued domestic environment. 
It's solutions reach clients in 85 countries across Asia Pacific, Africa, Middle 
East, Europe, CIS countries, USA and South America. 

Sector:   Capital goods  
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Key Highlights 

 Thermax Group posted a total revenue of INR4,602 crore as compared to 
INR4,704 crore in the previous year. Profit after tax and minority interest 
was INR231 crore as compared to INR216 crore in previous year. Revenue 
from the international business was higher by 13.2% at INR1,794 crore. 

 

 Thermax Group posted a significantly higher order booking for FY 2017-18 
at INR6,380 crore, a 45.2% growth over the previous fiscal.  

 

 Thermax won the highest ever export contract of USD157 million from a 
leading African conglomerate for its refinery project coming up in Nigeria. 

 

 Commercial production commenced from the chemical facility at Dahej, 
Gujarat on October 31, 2017. This plant manufactures ion exchange resins 
for the global market under the brand name Tulsion. 

 

 In May 2018, Thermax entered into a preliminary understanding with 
Babcock & Wilcox India Holdings Inc. (B&W) to acquire entire shareholding 
of the latter. The transaction will provide Thermax access to the 
manufacturing facility of TBWES and also to a wider range of B&W 
technologies. The parties are working towards a definitive agreement to 
conclude the transaction. 

Stock vs. Nifty (Relative Returns) 

Source: Company Data, Bloomberg and SMIFS Research 

Exhibit 1: Financial Performance at a glance (Consolidated) 

CMP (INR) (As on 13th July 2018) 1031 

Target price 1420 

View “Positive” 

Particulars (INR Cr) FY16 FY17 FY18 FY19E FY20E 

Sales 5145.0 4589.7 4485.6     5,502.6      6,336.1  

Growth % 0.5% -10.7% -2.26% 22.6% 15.1% 

EBITDA (Ex. OI) 429.1 432.9 400.9 590.4 707.2 

EBITDA Margin (%) 8.3% 9.4% 8.9% 10.7% 11.1% 

Adj. Net Profit 282.3 216.1 231.1 410.2 489.8 

Net Profit Margin (%) 5.5% 4.7% 5.1% 7.4% 7.7% 

EPS 28.85 19.80 20.61 36.63 43.74 

BVPS 215.73 226.69 242.38 271.51 307.25 

P / E (x)         35.74          52.07          50.02          28.15          23.57  

P / BV (x)           4.78            4.55            4.25            3.80            3.36  

EV / EBITDA (x)          28.82          28.57          30.85          20.95          17.49  

ROE (%) 11.7% 8.5% 8.5% 13.5% 14.2% 

ROCE (%) 9.6% 11.2% 9.72% 11.1% 12.0% 
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Energy segment: The segment posted an operating revenue at the group level of 
INR3,497 crore against INR3,625 crore in FY17. While the drop in revenues contributed 
to lower profits for the year, profitability of the energy segment was further impacted 
by lower margins of the cooling business and losses from the Chinese subsidiary. How-
ever, with an order booking for the current year at INR5309 crore (up by 55%), pro-
spects for the Energy segment have improved. 

The standard products of the Heating business saw a marginal improvement in revenue. 
In Europe, it experienced a dip in sales due to subdued oil prices that muted the de-
mand for solid fuel. The outlook for FY 2018-19 is positive with opportunities in India in 
the textile, pharma, chemical, plywood and food processing sectors and focus on re-
newables in Europe . 

Thermax’s Cooling business witnessed a decline in revenues during the year due to low-
er international revenues as a result of project delays in Asia and Latin America.  

Cooling & Heating Services registered its best performance with growth in both reve-
nues and profitability. During the financial year, a new 22,000 sq. ft. manufacturing fa-
cility for steam engineering products was commissioned at Savli, Gujarat . 

Revenue for Power division was marginally lower due to lower order carry forward at 
the start of the year. Order booking improved significantly during the financial year with 
the business receiving significant orders for captive cogeneration plants from public sec-
tor undertakings in the fertiliser and chemical sector. It also witnessed opportunities 
coming from waste heat recovery projects and international markets.  

The Solar business successfully commissioned India’s second largest single-roof solar PV 
project on a turnkey basis. The project will help the customer reduce CO2 emissions by 
6500 tons/year. The business continued to perform better with higher revenues and 
repeat orders from customers in the rooftop segment.  

Environment Segment: The segment posted revenues at INR694 crore (down by 0.8%). 
The profit for the segment was INR29 crore (down by 24%), mainly due to rise in com-
modity prices which impacted the margins of the air pollution control business that is 
largely dependent on steel. Order booking for the Environment segment for FY 2017-18 
was at INR729 crore (up by 10%). 

The revenue for Air Pollution control was flat for 2017- 2018, due to lower order back-
logs from the previous year and margins were impacted by rising commodity prices. 
However, the order intake improved substantially during the year. The business bagged 
a major order of six ESPs from a customer in Indonesia. With industrial pollution norms 
being enforced , the business saw opportunities in several sectors such as cement, 
steel, palm oil and power . 

The Water business that turned positive last year sustained its momentum in FY 2017-
18 both in order booking and revenue. The strategy of focusing on the quality of orders 
regarding short gestation period has resulted in significant improvement in margins. 
Majority of the business has been realized from the growing food processing sectors 
with many greenfield expansion projects coming its way. 

Segment Analysis 

Thermax Limited  

 
 

Significantly higher order 
booking at INR6380 crore, 

up by 45.2% 

 
 

Won USD43 million con-
tract from a leading ce-
ment company in UAE 
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Chemical Segment: The Chemical business segment posted an operating revenue of 
INR361 crore, up by 9% YoY, attributed mainly to the oil field chemicals product group. 
The profit for the segment was INR54 crore (down by 8.5%). The profitability was im-
pacted due to expenses incurred in the stabilization phase of the new resins facility at 
Dahej plant which was higher compared to the low production in its initial phase of op-
erations. The new Chemical facility at Dahej started production during the year and is 
expected to reach 70% to 80% of capacity utilization by the end of the calendar year. 
This facility will serve as a global hub for supplying ion exchange resins to the US, Eu-
rope and the South East Asian market.  
 
Construction chemicals business was buoyed by the growth in infrastructure where ma-
jor repair and rehabilitation projects were executed. The Resin business achieved break-
through in developing a proprietary specialty resin to improve the process efficiency in 
a large petrochemical complex.  
 
In FY 2019, the focus will be on expanding the business of ion exchange resins used for 
water softening, demineralisation, ground water remediation, catalysis, metal recovery 
and F&B applications.  
 
Major business is expected to come from the US, followed by Europe, South East Asia 
and the Far East.  The growth in domestic infrastructure spend will present new oppor-
tunities for the construction chemicals business in the coming year.  
 
 

 
 

Commissioned second 
largest 5.76 MW rooftop 
solar PV captive power 
plant for public sector 
hydrocarbon company 

Segment Analysis (Cont’d): 

Thermax Limited  

 
 

Secured INR503 crore 
order from leading public  
sector fertilizer company 

to set up 3 natural gas 
based EPC cogen plants 

Particulars (INR Cr) FY18 FY17 YoY %
Segment Revenues

Energy 3497.05 3624.82 -3.5%

Environment 693.75 699.69 -0.8%

Chemical 360.98 331.91 8.8%

Segment PBIT

Energy 283.42 322.87 -12.2%

Environment 28.98 38.1 -23.9%

Chemical 54.21 59.16 -8.4%

Margins(%)

Energy 8.1% 8.9% (80) bps

Environment 4.2% 5.4% (120) bps

Chemical 15.0% 17.8% (280) bps

Exhibit 1: Segment Financials 

Source: Company Data & SMIFS Research 
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The Company forayed its footprint into three manufacturing facilities to meet the global 
and domestic demand for its products. 
 

 Thermax inaugurated its new manufacturing facility in Indonesia on July 26, 2017. 
With the new plant, the company will be able to better serve its customers in the 
ASEAN region.  

 

 Commercial production from its newly constructed facility at Dahej, Gujarat com-
menced on October 31, 2017 and the new phase of expansion is underway 

 

 The manufacturing facility of Thermax at Sri City, Andhra Pradesh is in its final stages 
of completion and expected to commence commercial production in the second 
quarter of FY 2018-19  

 

 Through its step-down subsidiary in Denmark, company acquired certain assets and 
production activities of Barite Investments in Poland which provides additional man-
ufacturing capacity for future expansion and expand its business in eastern Europe. 

Thermax Limited  

With the acquisition in 
Poland and new facility in 

Indonesia, company is 
poised to capitalize in east 
European and ASEAN mar-

kets 

Thermax’s Capacity Expansions 

Outlook 

Company’s key strategy has been to protect its business from cyclicality of the India’s 
capital goods sector. Through selective internationalization of the product businesses 
and strategic expansion of its product manufacturing footprint, the company has pro-
gressed well in this direction.  
 
With the help of its new capacities, company is well positioned to benefit from domes-
tic and global demand recovery and expected to generate positive cash flow in future. 
Its presence in areas like clean and green technology gives traction for the long term 
outlook. With the significant capex coming over, the Company is looking at significant 
growth in its businesses along with improving profitability. 

 

 

 

Please find below the link of our  previous report: 
Date:  11 may 2018                               CMP: 1133.25                    Target Price: 1420 
https://www.smifs.com/files/reports/636616585234735443_Stewart%20&%

20Mackertich%20Research_Initiating%20Coverage%20report%20on%20Thermax%

20Ltd..pdf 

Date:  30 may 2018                               CMP: 1114.20                             Target Price: 1420 

https://www.smifs.com/files/reports/636632994986430638_Stewart%20&%

20Mackertich%20Research_Thermax_Q4%20FY18%20Result%20Analysis.pdf  

https://www.smifs.com/files/reports/636616585234735443_Stewart%20&%20Mackertich%20Research_Initiating%20Coverage%20report%20on%20Thermax%20Ltd..pdf
https://www.smifs.com/files/reports/636616585234735443_Stewart%20&%20Mackertich%20Research_Initiating%20Coverage%20report%20on%20Thermax%20Ltd..pdf
https://www.smifs.com/files/reports/636616585234735443_Stewart%20&%20Mackertich%20Research_Initiating%20Coverage%20report%20on%20Thermax%20Ltd..pdf
https://www.smifs.com/files/reports/636632994986430638_Stewart%20&%20Mackertich%20Research_Thermax_Q4%20FY18%20Result%20Analysis.pdf
https://www.smifs.com/files/reports/636632994986430638_Stewart%20&%20Mackertich%20Research_Thermax_Q4%20FY18%20Result%20Analysis.pdf
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Disclaimer 

Any document, including this report, which is prepared by the research team of Stewart & Mackertich Wealth Management Ltd. (SMIFS) is circulated for 
the purpose of information only to the intended recipient and should not be replicated or quoted or    circulated to any person/corporate or legal entities in 
any form. This document/ documents/ reports/ opinion should not be interpreted as an Investment/ taxation/ legal advice. While the information 
contained in the report has been procured in good faith, from sources considered/ believed to be reliable, all/ part of the statement/ statements/ opinion/ 
opinions/ view/ views in the report may not be considered to be complete or accurate. Therefore, it should only be relied upon at the recipients own risk.  
 
Research Analysts/ Economists/ Advisors/ Investment Strategists or any other spokes persons of the company (SMIFS) are often sought after for 
expressing their views on print/ electronic/ web media. The views expressed are purely based on their assumption/ understanding on fundamental 
approach/ technical and historic facts on the subject. The views expressed should not be construed as an offer to buy/ sell or hold equity/ commodity/ 
currencies or their derivatives. The views/ opinions expressed is for information purpose only, and may change due to underlying factors, related or 
unrelated or other market conditions and may or may not be updated.  
 
Stewart & Mackertich Wealth Management Ltd, its subsidiaries, or any of its directors, employees, agents, and representatives shall not be liable for any 
damages whether direct or indirect, incidental, special or consequential including lost revenue or lost profits that may arise from or in connection with the 
use of the information/ research reports/ opinions expressed.  
 
Disclosure: Clients/ associates of SMIFS Group may be holding positions in equities or their derivatives on which the research report is made or opinion is 
formed or views are expressed in print or electronic media. We ensure all compliance is adhered to with this report/ reports/ opinion or views expressed. 
 
Analyst ownership of the stock – NIL  
Analyst’s dependent relatives’ ownership in the stock – NIL  
 
Analyst Certification: The matter related to the report has been taken from sources believed reliable and the views expressed about the subject or issues in 
this report accurately reflect the personal views of the analyst/ analysts. Stewart & Mackertich Wealth Management Ltd. does not compensate partly or in 
full, directly or indirectly, related to specific recommendations or views expressed by the research analysts/ market strategists/ Portfolio Managers.  
 
REGISTRATION as required under SEBI (Research Analyst) Regulation 2014 has been granted by Securities & Exchange Board of India (SEBI), registration 
number being INH300001474.  
 
Stewart & Mackertich Wealth Management Ltd. 
Vaibhav, 4 Lee Road, Kolkata 700020, West Bengal, India. 
Tel.: +91 33 6634 5408 /, Fax: 91 33 22893401 
 
Website: www.smifs.com 
 
For queries related to compliance of the report, please contact:  
- Sudipto Datta, Compliance Officer  
Contact No.: +91 33 66345414 / 4011 5414  
Email Id.: compliance@smifs.com / sudipta@smifs.com 
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